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Delivering  Next -Level Performance



Certain statements in this presentation (including statements regarding the company's forecasts, beliefs, estimates and expectations) th at are not

historical in nature are "forward -looking" statements within the meaning of the Private Securities Litigation Reform Act of 1995 . In particular, the
statements rel ated tootlook i foikefinadcial ppriorsnanse, targets, projected sales, cash flows, liquidity and expectations

regarding the future financial performance of the company are forward -looking.

The Company cautions that actual results may differ materially from those projected or implied in forward -looking statements due to a variety of

important factors, including: the company's ability to respond to the changes in its end markets that could affect demand for th e company's

products; unanticipated changes in business relationships with customers or their purchases from the company; changes in the fin ancial health of

the company's customers, which may have an impact on the company's revenues, earnings and impairment charges; fluctuations in ma terial and
energy costs; the impact of ¢ hang ensthads indudirg the actug impagt 6f she adapting of mark n g -to -market

accounting; weakness in global or regional economic conditions and capital markets; fluctuations in currency valuations; changes in the e xpe cted

costs associated with product warranty claims; the ability to achieve satisfactory operating results in the integration of ac qui red companies,

including realizing any accretion within expected timeframes or at all; the impact on operations of general economic conditio ns; fluctuations in
customer demand; the i mpact on the companyds pension obligations ductherttasticc hang
designed to reduce risk; the companydés ability to complete and aahdicapvak t he be
investments; t he actual i mpact of the Tax Cuts and Jobs Act of 20 Ielentiomof U.Sh €ontouednp any 0
Dumping and Subsidy Offset Act (CDSOA) distributions. Additional factors are discussed in the company's filings with the Secu rities and Exchange
Commission, including the company's Annual Report on Form 10 -K for the year ended Dec. 31, 2017, quarterly reports on Form 10 -Q and current

reports on Form 8 -K. Except as required by the federal securities laws, the company undertakes no obligation to publicly update or revise any

forward -looking statement, whether as a result of new information, future events or otherwise.

This presentation includes certain non -GAAP financial measures as defined by the rules and regulations of the Securities and Exc hange
Commission. Reconciliation of those measures to the most directly comparable GAAP equivalents are provided in the Appendix to this
presentation.
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I Why Invest in Timken?
I ————=—

FISCAL YEAR 2017 -

A Leading market, brand and technical position KEY METRICS

A Focused, talented and committed management team SE

A Strong track record of results $3 . O billion
A Sound strategy to: e

EPS
- Grow and improve market position 9 i 8% $2 . 58

- Deliver next -level financial results

ADJUSTED EBIT MARGIN ADJUSTED EPS

A Timken is a compellin investment
=5 11.0% $2.63
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See appendix for reconciliations of EBIT margin, adjusted EBIT margin and adjusted EPS to their most directly comparable GAAP  equivalents.



Timken engineered bearings  feature a broad range of sizes, rolling

elements and proprietary designs that are vital to a wide array of
customer applications

Timken mechanical power transmission products range from  belts
and chain to sealing technologies, improving the reliability of
industrial equipment and machinery

Timken industrial services  provide mechanical power system
rebuild services that can return components or entire systems to
like -new specifications
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I Portfolio and Channel Position Reflects Progress in Diversifying
Product and Services Offerings

PORTFOLIO CHANNELS

’:’.
P\

B Bearings WPT/Services ®m OEM  mDistribution/End  -User

Percentage of Sales for 2017
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I Mobile Industries Segment:
A Balanced & Attractive Mix Across Mobile End - Market Sectors

MOBILE INDUSTRIES

FISCAL YEAR 2017 MARKET SECTOR MIX PRODUCT
KEY METRICS (SALES) PORTFOLIO
SALES

Engineered bearings,
mechanical power
transmission products and
related services

$1 . 6 billion

EBIT MARGIN

8.1%

ADJUSTED EBIT MARGIN

H Automotive m Off-Highway

9 . 2 % m Rail m Aerospace

W Heavy Truck
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See appendix for reconciliations of EBIT margin and adjusted EBIT margin to theirmost  directly comparable GAAP  equivalents.



Process
Industry

Industries Segment:

FISCAL YEAR 2017
KEY METRICS

SALES

$1 . 4 billion

EBIT MARGIN

16.2%

ADJUSTED EBIT

16.3%

MARGIN

TIMKEN

See appendix for reconciliations of EBIT margin and adjusted

PROCESS INDUSTRIES

MARKET SECTOR MIX
( SALES)

M Distribution

H Gears & Services
W Heavy/General Industrial

m Wind

EBIT margin to theirmost  directly comparable GAAP  equivalents.

-Leading Portfolio Serving OEMs & Aftermarket

PRODUCT
PORTFOLIO

Engineered bearings,
mechanical power
transmission products and
related services
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Proven Strategy to Drive Next - Level Performance

OUTGROW OUR MARKETS

A Bet he technical | eader in solving customer s
transmission challenges

A Expand both our product portfolio and geographic presence

A Deliver best-in-class customer service experience using a differentiated
technical sales model

OPERATE WITH EXCELLENCE

@ A Drive enterprise -wide Lean and continuous improvement efforts
A Build amore cost -effective global manufacturing footprint
@ @ A Deliver efficiencies across our supply chains NEXT-LEVEL
A Optimize processes and SG&A efficiency
PERFORMANCE
DEPLOY CAPITAL TO DRIVE SHAREHOLDER VALUE
A Invest in organic growth and productivity initiatives
A Pay an attractive dividend that grows over time with earnings
A Broaden portfolio and reach through value -accretive M&A
A Return capital through share repurchases
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I Our Actions Are Driven by the Timken Business Model
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TIMKEN

Challenging
Applications

Aftermarket
& Rebuild

Fragmentation

High Service
Requirements

Markets Supported by
Strong Macros

VALUE
CREATION

Expand Reach with
Adjacent  Products and Services

Technology
& Innovation

Business
Capabilities

Operational
Excellence

Talent
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I Growth -Creating Megatrends Will Fuel Opportunities Going
Forward

URBANIZATION INFRASTRUCTURE DEVELOPMENT POPULATION GROWTH

SUSTAINABILITY & EFFICIENCY

T

ENERGY
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